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“One of the best craft 

flowers on the market.”
- LIFT & CO CONSUMER

EXECUTIVE  SUMMARY

WHERE HIGH-END 
MEETS HIGH-DEMAND

GTEC Cannabis Co is an independently owned and 

operated producer based in Kelowna, BC. We are 

dedicated to cultivating ultra-premium cannabis in 

purpose-built indoor facilities, and bringing sought-

after brands to market.

We are currently distributing into 

Recreational, Medical, and B2B channels. 

Feedback from our product releases thus far has 

been overwhelmingly positive.
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COMPANY H IGHL IGHTS

OUR PREMIUM FOCUS

GTEC is not your average producer, and this not your typical cannabis 

stock. We have a singular focus on cultivating, marketing and distributing 

premium cannabis. Our focus on quality, proven cultivation practices, and our 

leadership’s unique experience differentiates GTEC from the pack.   

SUPERIOR CULTIVATION 
Premier genetics, advanced facilities 

and proven growing techniques for 

transcendent quality. 

STRONG LEADERSHIP 
Diverse expertise leading public companies 

within cannabis and related industries.

SOUGHT-AFTER BRANDS 
Powerful marketing that appeals to 

consumers and provides the products 

they actually want. 

PROVEN RESULTS
Consistently selling all cannabis produced 

with attractive revenue and margins.
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SUPER IOR CULT IVAT ION

CULTIVATING GREATNESS

Many producers claim to be “premium,” but few have 

the product to back it up. By honing in on quality at each 

step of the cultivation process, we ensure reliable results 

with every harvest.

“This is a top shelf product, a must try 

for any serious cannabis user.”
- LIFT & CO CONSUMER

EXCLUSIVE CULTIVARS
It all starts with genetics. GTEC has nearly 30 different 

cultivars including numerous unique exotic strains (Peanut 

Butter MAC, Alien SinMint Cookies, etc), some of which have 

tested over 30% THC.

EXPERIENCED CULTIVATION TEAM
Our passionate growers have earned a reputation for 

producing consistently outstanding cannabis flower.

HANG-DRIED & HAND-TRIMMED
Meticulous post-harvest techniques optimizes moisture, 

cannabinoid and terpene profiles and allows us to fully 

remove lower value components.
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INDOOR GROWN
The incremental revenue per gram more than offsets the higher 

costs of indoor growing. Indoor growing also provides greater 

environmental control and reduces risk of quality assurance issues.  

SUPER IOR CULT IVAT ION

INDOOR ADVANTAGE

Our purpose-built indoor facilities are, designed, 

spec’d and optimized for producing quality cannabis. 

PURPOSE BUILT
Each of our facilities features 

specialized lighting system, best-

in-class equipment and optimal 

energy efficiency.

ADVANCED CONTROL
Adaptive Fertigation & 

Environmental Management 

maximize yield, quality, and ensure 

full control over temperature, 

humidity and CO2 levels.
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HIGH END PRODUCTS

TRANSCENDENT QUALITY

UNIQUE CHAR ACTERISTICS OF GTEC PRODUCTS:

The majority of our harvests are 
testing above 20% THC, with several 
in the 26-29% range – some of the 
highest THC content in the sector.

• Large, dense & aesthetically appealing flower

• Optimal moisture levels

• Absence of stem, seed, leaf or fragmented flower

• Highly visible and abundant trichome crystals

• Complex & pungent terpene aromas

• Diverse spectrum of intense colours

• High levels of key cannabinoids

• Smooth and clean burning
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BLKMKT 
High THC strains for experienced consumers.

SOUGHT-AF TER  BRANDS

PREMIUM PORTFOLIO

GTEC’s exclusive cultivar collection includes rare and 

unique phenotypes, not currently available from other 

Licenced Producers. Our premium and ultra-premium 

portfolio includes products for those seeking top-shelf 

cannabis products.

TENZO 
Balanced cannabis with diverse terpene-rich strains.

GREENTEC  
Medical cannabis to help assist with pain relief.



SOUGHT-AF TER  BRANDS 

EXCEPTIONAL PACKAGING

We understand that impressive branding and packaging 

contributes to the premium reputation. GTEC’s brand 

packaging is thoughtfully designed to deliver tangible 

consumer benefits and superior gross margins.

• Premium Glass jars

• Protects product quality (no leaching of hydrocarbons)

• Consumer-preferred sizes

• Maintains moisture levels and terpene aromatics

• Extends product shelf life

• Environmentally friendly (reusable & recyclable)  

• Certified Child Resistant
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VALUABLE  AS SETS 

PRODUCTION FACILITIES

GTEC wholly owns operations in BC, Alberta and Ontario, 

and is licensed for sales into recreational supply chains, 

direct sales to medical patients, bulk sales to other 

Licenced Producers, extraction, and analytical testing.

*Fully Licensed & Operational

14,000 sq ft

Indoor

1,200 KG

Facility size

Type of Build 

Annual Output 

15,000 sq ft 

Purpose-built Indoor

1,640 KG

10,000 sq ft  

Purpose-built Indoor

1,000 KG

20,000 sq ft

Purpose-built Indoor

2,150 KG 

*Under Construction

GTEC 
KELOWNA

GTEC – CHA SEGTEC – GRE Y BRUCEGTEC – ALBERTA
GTEC 
L ABS

1,250 sq ft 

Testing

TBD
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NEW INDOOR PRODUCTION FACIL IT Y

3PL JOINT VENTURE

• Construction completed

• Licensing in process

• First cultivation expected in July 2021

Facility size:

Type of Build: 

Annual Output: 

60,000 sq ft 

Purpose-built Indoor 

6,000 KG

VERNON,  BC
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STRONG LEADERSHIP

EXECUTIVE TEAM

NORTON SINGHAVON  Founder, Chairman and CEO

Norton has extensive experience in capital investments, acquisitions, 

consolidations, and start-ups in the legal cannabis sector. He has 

deployed over $100 million into the North American cannabis industry 

and has been involved in numerous public M&A cannabis transactions. 

Norton has been an early stage advisor to major Licensed Producers, 

including Cronos Group.

MICHAEL BLADY  Co-Founder & Vice President

As a venture capitalist, Michael has been involved in the start-up 

and senior management of numerous public companies. He helped 

oversee the acquisition, growth, and management of a diverse 

portfolio of cannabis-centric businesses as a Director and Senior 

Executive of multiple Licensed Producers. Michael has helped raise 

over $85 million of capital in the cannabis sector.

DAVID LYNN  Chief Operating Officer

David formerly served as the President & CEO of Sun-Rype Products, 

where he achieved record net sales and EBITDA. He took Sun-Rype 

from a $13 million EBITDA loss to a $15 million EBITDA profit. David 

also worked at Saputo, Dairyland, Molson Coors and Earth’s Own. 

David holds a Bachelor of Commerce (Marketing, Honours) and MBA 

(Finance) from the University of British Columbia.

KENDRA BLACKFORD  Chief Financial Officer 

Kendra is a corporate finance executive with over 10 years of 

experience in accounting and financial management, including 

all aspects of corporate administration, financing and strategic 

initiatives. Kendra is a designated Chartered Professional 

Accountant, Chartered Accountant and holds a Bachelor of Business 

Administration degree from the University of British Columbia.
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DAVID BUCKLE Head of Cultivation

David has extensive legal cannabis cultivation experience, having 

worked for multiple Licensed Producers. His specialty is building 

and running purpose-built indoor cultivation facilities, with a focus 

on premium quality cannabis. David also has a robust knowledge of 

Health Canada laws & regulations, Standard Operating Procedures 

(SOP’s) and the Canadian cannabis market.

STRONG LEADERSHIP

CULTIVATION

DALE WHIDDINGTON Operations Manager, Master Grower 

Dale has a deep knowledge of all aspects of cannabis operations and 

cultivation. He has worked at various Licensed Producers, and built 

a practical understanding of diverse cannabis cultivation techniques. 

In recent years, Dale has participated in multiple Health Canada 

audits, enhancing his knowledge of the Canadian cannabis regulatory 

framework.

DAVID SANDOMIRSKY Operations Manager

David has been involved in operations for large-scale indoor 

cannabis cultivation facilities across North America. David’s 

extensive knowledge and skillset focuses on systems, operations and 

management of cultivation, fertigation, harvesting and packaging. He 

is also responsible for managing multiple teams, across all facilities 

within the GTEC group of companies.

JUSTIN PEARSON Operations Manager 

Justin has extensive cannabis cultivation experience, including 

construction and operation of large scale licensed production 

facilities, nutritional formulations, feeding regimens and water 

quality analysis. Justin holds a Bachelor of Science (Biology, Hon.) 

from U.B.C., where he conducted research on secondary cannabis 

metabolite profiles (viz. trichome clarify and coloration).
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STRONG LEADERSHIP

SALES & MARKETING 

KYLE MARKO  Sales

Kyle has extensive experience in the alcohol and cannabis industries, 

primarily focused on sales and marketing functions. He is highly 

passionate about premium cannabis and has an intimate knowledge 

of valued-added product segments. Kyle holds a BBA in Marketing 

from Okanagan University College and is a Certified Cicerone.

ADIL HIRJI  Director of Marketing

Adil joined GTEC with 20 years of varied marketing experience. 

He is a sought after creative director, strategist and designer, with 

experience in helping companies build strong brands. Adil has 

worked on high profile campaigns in a broad range of industries; 

including work for Sony Music, Alliance Films, Stella Artois, W Hotels, 

Doctors Without Borders, and The Liberal Party of Canada.
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NORTON SINGHAVON Chairman of the Board 

STRONG LEADERSHIP

BOARD OF DIRECTORS

JURGEN SCHREIBER  Independent Director

Jurgen is a highly accomplished executive with extensive senior 

management experience in the global retail pharmacy, health 

and beauty sectors. He was previously President & CEO of 

Shoppers Drug Mart, President & CEO of Rexall Health, and 

CEO at Katz Group. Jurgen has also held senior leadership 

positions with Reckitt Benckiser, Health and Beauty Europe, and 

A.S. Watson where he was responsible for 4000 stores in 23 

countries.

MICHAEL BLADY Director

AARON DOW  Independent Director, Chair of the Compensation Committee

Aaron practices law as a solicitor at Farris, Vaughan, Wills & Murphy LLP in Kelowna. Aaron specializes in the areas of corporate and commercial 

law, real estate, bank lending, and wills & estates. Aaron holds an undergraduate degree in Science as well as a Law degree, both from the 

University of Victoria. He currently sits on the Board of Directors of the Metro Up Financial Literacy Society and is a member of both the Canadian 

Bar Association and the Kelowna Bar Association.

DEREK SANDERS Independent Director, 
Chair of the Audit Committee

Derek is a partner at Spence Valuation Group, where he specializes 

in business valuation, mergers & acquisitions and financial litigation 

support. Derek has extensive experience in the valuation of privately-

held companies for purchase & sales transactions, shareholder 

disputes, and corporate reorganizations and estate freezes. Derek 

is a Chartered Professional Accountant (CPA), Chartered Business 

Valuator (CBV) and a Chartered Financial Analyst (CFA).
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PROVEN RESULTS

PRODUCT THAT SPEAKS 
FOR ITSELF

- LIFT & CO CONSUMER

PREMIUM PRICING
Our products are among the highest price per 

gram in the BCLDB system.

IMPRESSIVE SALES
We are consistently selling all cannabis flower 

produced at our facilities.

RAPID SELL-THROUGH
Due to demand levels for BLK MKT products, the 

BCLDB has implemented an order limit on wholesale 

purchases by retail stores.

RAVE REVIEWS
Our BLK MKT products receive consistently positive 

reviews on Lift & Co and Leafly.

| 15TSXV:GTEC     OTC:GGTTF     FRA: 1BUP



| 16TSXV:GTEC     OTC:GGTTF     FRA: 1BUP | 16TSXV:GTEC     OTC:GGTTF     FRA: 1BUP

16

NUMBERS

FINANCIAL INFORMATION
(AS OF FEBRUARY 1,  2021)

COMMON SHARES OUTSTANDING 
141,518,638

STOCK OPTIONS OUTSTANDING (MAX 10% IOS)

6,310,800
Average Exercise Price: $0.52    Expiry: 2021-2024

WARRANTS OUTSTANDING
19,359,000  
Average Exercise Price: $0.64    Expiry: 2021-2023 

CONTINGENT SHARES
3,500,000
Minimum Issue Price: $1/share

FULLY DILUTED COMMON SHARES 
170,688,438

DEBT  Secured $6M, Unsecured $2M

EMPLOYEES 100+

Further Financial Information available at www.sedar.com

http://www.sedar.com


THE OPPORTUNIT Y

INVEST IN UNDISPUTED 
QUALITY

While the overall sector is facing rising inventory, 

declining selling prices and disappointing consumer 

reviews, GTEC’s focused business model is well-

positioned to rise above. 

With the distinct advantages of high-quality 

product, expanding distribution channels, and 

high selling prices, GTEC has a leading edge in the 

industry that sets it up for sustained growth.
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Notice to Readers
This presentation of GTEC Holdings Ltd. (“GTEC” or the “Company”) is for 
information only and shall not constitute an offer to buy, sell, issue or subscribe for, 
or the solicitation of an offer to buy, sell or issue, or subscribe for any securities 
in any jurisdiction in which such offer, solicitation or sale would be unlawful. The 
information contained herein is subject to change without notice and is based on 
publicly available information, internally developed data and other sources. Where 
any opinion or belief is expressed in this presentation, it is based on the assumptions 
and limitations mentioned herein and is an expression of present opinion or belief 
only. This presentation should not be construed as legal, financial or tax advice to any 
individual, as each individual’s circumstances are different. Readers should consult 
with their own professional advisors regarding their particular circumstances.

This presentation includes forward-looking information and forward-looking 
statements within the meaning of applicable Canadian and United States securities 
laws. Statements containing the words “believe”, “expect”, “intend”, “should”, 
“seek”, “anticipate”, “will”, “positioned”, “project”, “risk”, “plan”, “may”, “estimate” 
or, in each case, their negative and words of similar meaning are intended to 
identify forward-looking information. Forward-looking information involves risks 
and uncertainties including, but not limited to, the Company’s anticipated business 
strategies, anticipated trends in the Company’s business and anticipated market 
share, the Company’s proposals to secure the land on which it will operate and 
expand the facilities in which it will cultivate, expected facility capacity, legalization 
in the cannabis industry, factors that could cause actual results or events to differ 
materially from those expressed or implied by the forward-looking information, 
general business, economic and competitive uncertainties, regulatory risks including 
risks related to the granting and expected timing of the approval of Company’s 
Health Canada license, risks associated with acquisitions and expansion, risks 
inherent in manufacturing operations, other general risks of the cannabis industry 
as well as those risk factors disclosed elsewhere below.

Such statements are based upon the current beliefs and expectations of the 
Company’s management and are subject to significant business, social, economic, 
political, regulatory, competitive and other risks, uncertainties, contingencies and 
other factors. Many assumptions are based on factors and events that are not 
within the control of the Company. Actual future results may differ materially from 
historical results or current expectations. These risks, uncertainties and assumptions 
could adversely affect the outcome and financial effects of the plans and events  
described herein.

In addition, even if the outcome and financial effects of the plans and events 
described herein are consistent with the forward-looking information contained in 
this presentation, those results or developments may not be indicative of results 
or developments in subsequent periods. Although the Company has attempted 
to identify important risks and factors that could cause actual actions, events or 
results to differ materially from those described in forward-looking information, 
there may be other factors and risks that cause actions, events or results not to 
be as anticipated, estimated or intended. Forward-looking information contained in 
this presentation is based on the Company’s current estimates, expectations and 
projections, which the Company believes are reasonable as of the current date. The 
Company can give no assurance that these estimates, expectations and projections 
will prove to have been correct. You should not place undue reliance on forward-
looking information, which is based on the information available as of the date of 
this presentation. Forward-looking information contained in this presentation is as  
of the date of this presentation and, except as require by applicable law, the 
Company assumes no obligation to update or revise them to reflect new events  
or circumstances.

Historical statements should not be taken as a representation that such trends 
will be replicated in the future. No statement in this presentation is intended to 
be nor may be construed as a profit forecast. To the extent any forward-looking 
information in this presentation constitutes “future-oriented financial information” 
or “financial outlooks” within the meaning of applicable Canadian securities 
laws, such information is being provided to demonstrate the anticipated market 
penetration and the reader is cautioned that this information may not be appropriate 
for any other purpose and the reader should not place undue reliance on such 
future-oriented financial information and financial outlooks. Futureoriented financial 
information and financial outlooks, as with forward-looking information generally, 
are, without limitation, based on the assumptions and subject to the risks set out 
above under the heading “Cautionary Note Regarding Forward Looking Statements. 
The Company’s actual financial position and results of operations may differ 
materially from management’s current expectations and, as a result, the Company’s 
revenue and expenses may differ materially from the revenue and expenses profiles 
provided in this presentation. Such information is presented for illustrative purposes 
only and may not be an indication of the Company’s actual financial position or 
results of operations.
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CONTACT

GTEC Holdings Ltd.
335-1632 Dickson Ave.
Kelowna, BC, Canada

V1Y 7T2

Phone:  1-800-351-6358

Email:  contact@gtec.co

Website:  gtec.co

CORPORATE COUNSEL
Cassels Brock

Scotia Plaza - Suite 2100
40 King Street West 

Toronto, Ontario, M5H 3C2

AUDITOR
Manning Elliott

Suite 1700 
1030 West Georgia Street 
Vancouver, B.C., V6E 2Y3 

TRANSFER AGENT
Computershare

100 University Avenue
Toronto, Ontario

M5J 2Y1


